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overview
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benefits
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committee members
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2015 timeline

• committee meets to discuss process

• committee due diligence, tour of facilities, develop mission 
statement

• Request for Qualification (RFQ) process begins; hosts two 
information sessions and tours for bidding teams

• bidder RFQs due

• certain teams invited to make formal presentations to committee
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2016 timeline

• bidding teams submit updated RFQs 

• committee reviews submissions

• bidding opens and closes for bidders

• committee meets to review bids and make recommendation on 
preferred bidder

• public meeting

• board approval
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guiding principles
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deal considerations
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bidding teams



11

browning investments

• $3M federal, $12M state, $16M local
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browning investments
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browning investments
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hendricks commercial properties
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hendricks commercial properties
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hendricks commercial properties
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• $150K annual annuity for 10 years
• $500K in scholarships over 10 years

milhaus a
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milhaus a
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milhaus a
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milhaus a
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milhaus b

• $500K in scholarships over 10 years
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milhaus b
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milhaus b
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milhaus b
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mass ave partners
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mass ave partners
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mass ave partners
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questions and answers
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